Opportunity

MAY911 - Design & manufacture - bespoke wooden lockers & storage cabinets to health clubs
Location: SW England UK

Specialist manufacturer of bespoke wooden lockers and ancillary products for health clubs,

: , Bids Invited
spas, golf clubs & commercial sector clients
Key Aspects _
Key Indicators:
* All wooden products manufactured in purpose built premises equipped
with the latest CNC machines and wood finishing plant. Year End 31/03/2014  31/03/2015 31/03/2016 31/03/2017
_ _ Actual Actual Actual Actual
* Holds 20% market share of locker market in mainland UK. £000 £000 £000 £000
e Sales split by service - installed bespoke products 55%, locker Turnover 1,637 1,887 2,064 2,114
products to re-sellers 30%, other furniture products 10%, supply-only Gross Profit 590 639 819 241
web sales 5%.
Adj. EBITDA* 318 346 496 378

* Only specialist wooden locker company to hold Quality Management
System & Environmental Management System accreditation.

* Earnings before interest, tax, depreciation and amortisation (non-cash items)

In order that we may obtain our client's permission to release the Information Memorandum, please

e Corian certified fabricator & washroom system provider. register your interest by completing the Non-Disclosure Agreement (including the Acquisition Profile) and
return to:
« Strong online presence resulting in client diversity & higher margins. Bhavina Halai (Associate Director)

halai@benchmarkcorporate.com
0161 359 4404

Opportunities

* Expand into untapped markets including education & corporate sector
as well as Europe.

continued..

The above information is designed to enable recipients to make a decision whether to investigate the opportunity further. It is not intended to form the basis of an acquisition decision. The information has not been independently verified by Benchmark International Capital Partners
Limited who do not give any representation or warranty as to its accuracy. To receive full details on this business, please contact Benchmark International either by email, post or fax to addresses or number given below.

Benchmark International UK | Benchmark House | Folds Point | Bolton | Greater Manchester | BL12RZ | T: 0161 359 4400 | F: 0161 359 4401 | E: enquiries@benchmarkcorporate.com
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Opportunity

MAY911 - Design & manufacture - bespoke wooden lockers & storage cabinets to health clubs
Location: SW England UK

* Promote ancillary products as standalone products.
* Implement effective marketing strategy to extend client reach.
» Potential to increase scale of operation by introducing 2nd shift.

» Fill spare capacity in autospray finishing facility.

Potential Purchasers

e Joinery manufacturing.

* Shop-fitting and building refurbishment.
* Hotel fit-out.

e Spa/health club fit-out specialists.

The above information is designed to enable recipients to make a decision whether to investigate the opportunity further. It is not intended to form the basis of an acquisition decision. The information has not been independently verified by Benchmark International Capital Partners
Limited who do not give any representation or warranty as to its accuracy. To receive full details on this business, please contact Benchmark International either by email, post or fax to addresses or number given below.

Benchmark International UK | Benchmark House | Folds Point | Bolton | Greater Manchester | BL1 2RZ | T: 0161 359 4400 | F: 0161 359 4401 | E: enquiries@benchmarkcorporate.com

Benchmark International is the trading name of Benchmark International Capital Partners Limited
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Non-Disclosure - MAY911

Undertaking Of Confidentiality & Non-Disclosure

DEFINITIONS: 5) We shall maintain a list of individuals or entities to whom any Confidential Information is disclosed and

Words importing the singular number shall include the plural make such list available to Benchmark upon request;

“Benchmark” means Benchmark International Capital Partners Limited, registered Head Office 101 Park 6) We shall not except with prior written consent from Benchmark reproduce the Confidential Information

Drive, Milton Park, Oxfordshire, OX14 4RY. Registration No. 07348427 and shall be deemed to include any (in any format in whole or in part) and we shall, whenever requested by Benchmark, return, immediate-

company or firm to which Benchmark delegate all or any part of their services for The Client. ly all matter in tangible form which constitutes the Confidential Information, or any part of it, together

“The Client” means the person, partnership, company, body, club, affiliate and/or any other unincorporated with all copies (whether supplied to or made by us) and we will destroy (and ensure that any persons

association that instructs Benchmark directly or indirectly in connection with the disposal of The Business. referred to in paragraph 3 above to whom Confidential Information has been imparted confirms to you

“The Business” means the business operated by The Client, its parent companies, subsidiaries and all its in writing that they have destroyed) any analysis, compilations, studies, reports and other documents or

associated and affiliated, person, partnership, company, body, club and or any other unincorporated associa- materials prepared by us or on our behalf which reflect or are prepared from any of the Confidential

tion. Information;

“We”, “Us” and “our” means the undersigned individual, firm, company including parent companies, 7) We shall not at any time disclose to any third party the fact that negotiations/discussions are taking

subsidiaries, and all its associated and affiliated, person, partnership, company, body, club and/or any other place or have taken place concerning the proposed purchase of The Business or any of the terms or

unincorporated association including without limitation any associated company or business and any partner conditions;

in any such business, any director or other officers or employee, contractor, consultant or agents of any such 8) We confirm that we will not from the date hereof until two years from the termination of negotiations

party or family member of any such party or any other connected person . (except in the course of completion of the proposed purchase of The Business), whether by use of the

“You” means Benchmark, the Client and the Business and “Your” shall be construed accordingly. Confidential Information or otherwise, make contact or approaches of any kind (unless such contact or

“Confidential Information” means information (in whatever format and medium and whether written or oral) approaches have been proven to have been made prior to and independently of this undertaking) to the

directly or indirectly concerning The Business or The Client together with any other information which staff, customers or suppliers of The Client or The Business or any governmental or regulatory body nor

Benchmark or The Client designate or identify as being confidential. with any other person connected with your Clients without your or your Clients’ prior knowledge and

written consent;

We hereby undertake to You as follows: 9) We shall not from the date hereof until two years from the termination of negotiations (except in the

case of completion of the proposed purchase of The Business) seek to entice away from The Business or

1) We shall treat the Confidential Information as being strictly private and confidential and shall maintain The Client any employee, officer or contractor (other than by way of a bona fide job advertisement) of
its status as such; The Client or The Business or otherwise seek to interfere with The Business or The Client.

2) We shall use the Confidential Information solely for the purposes of evaluating the business carried on 10) We shall notify you promptly upon becoming aware of any unauthorised disclosure, copying, use or loss
by The Client with a view to the acquisition of The Business or any of the assets or liabilities of The of all or any part of the Confidential Information and we accept that we shall be responsible for any
Business, and not for any other purpose, including but without limitation to gain any commercial breach of any of the terms of this Undertaking by us or those persons to whom we provide the Confiden-
advantage over Benchmark, The Client or the Business; tial Information.

3) We shall not at any time disclose or otherwise make available to any person any of the Confidential 11) We will not and have not entered into any agreement in reliance upon any representation, written or
Information other than to: oral, made by Benchmark or The Client or made on their behalf.

3.1) Such of our directors/partners or other members of senior management whose knowledge of 12) The delivery to us of any information (including, without limitation, budgets and financial forecasts and
such Confidential Information is essential to achieve a proposed purchase of The Business; projections which may form part of the Confidential Information) does not, and shall not be deemed to,

3.2) Any professional advisers acting on our behalf in connection with the proposed purchase of The constitute any representation or expression of opinion or warranty by you or your Client as to its
Business; accuracy or completeness.

3.3) Any other financial institution from which we may seek finance for or in connection with the 13) Benchmark will not be liable for any loss or damage suffered or incurred by us as a result of the supply
proposed purchase of The Business by Benchmark, The Client or The Clients advisers and the use by us of any information, including the

3.4) Any other person approved in writing in advance by Benchmark or The Clients; Confidential Information, (in particular but without limitation on) as a result of any errors or inaccura-

4) We shall ensure that any of the persons referred to in paragraphs 3.1 to 3.4 to whom all or any of the cies in any of the information.

Confidential Information is disclosed shall hold it strictly confidential and shall not disclose it to any third 14) Our negotiations (if any) with The Client shall not be conducted in such a way or manner so as to

party except to those persons as permitted by paragraphs 3.1 to 3.4, in which event our obligation is to
ensure the confidentiality of such information

interfere with The Client's contractual obligations to Benchmark in respect of (but not limited to) fees
payable to Benchmark.

Benchmark International UK | Benchmark House | Folds Point | Bolton | Greater Manchester | BL12RZ | T: 0161 359 4400 | F: 0161 359 4401 | E: enquiries@benchmarkcorporate.com

Benchmark International is the trading name of Benchmark International Capital Partners Limited
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15) Nothing contained in this Undertaking shall compel Benchmark to provide us with information relating

16

17

18

19

A)

)

to The Business or The Client which we request and Benchmark shall be entitled at its discretion to

decline to supply us with all or any information.

Nothing contained in this agreement shall in any way restrict our right to use, disclose or otherwise deal

with any of the Confidential Information if and to the extent that:

16.1) itis in the public domain in substantially the same combination as that in which it was disclosed to
us other than as a result of a breach of this agreement or any other obligations of confidentiality;

16.2) it is or was lawfully received from a third party not under an obligation of confidentiality with
respect thereto;

16.3) it is required to be disclosed under operation of law, by court order or by any regulatory body of
competent jurisdiction (but then only to the extent and for the purpose required);

16.4) it is approved for disclosure by Benchmark or The Client in writing; provided always that we shall
provide you with at least ten (10) days' written notice of our intention to rely upon one or more of
these exceptions, such notice specifying details of the exception to be relied upon and the
information concerned.

Damages may be a wholly inadequate measure of loss in the event of any breach of the terms of this

Undertaking and accordingly we agree that in such event Benchmark and/or The Client shall be entitled

to seek specific enforcement of these terms (by injunction or otherwise) on such terms as any Court

with jurisdiction may deem just and proper.

Any failure by Benchmark and/or The Client at any time to enforce or exercise any of their rights under

this Undertaking will not be construed as a waiver of their right to enforce or exercise that right in future

or other rights under this Undertaking at any time.

The invalidity or unenforceability of any provision or part of provision of this Undertaking shall not affect

in any way the remaining provisions, which shall be construed as if such invalid or unenforceable part

did not exist. This Undertaking is governed by and shall be construed in accordance with English Law

and each party submits to the non-exclusive jurisdiction of the Courts of England and Wales.

In addition to the signed Non-disclosure Agreement (NDA) and Acquisition Profile, we require all of the
items listed below for our client’s consideration. Without such information, we will NOT be able to
forward the NDA to our client for approval.

Private Buyer :

. Signed NDA

. Acquisition Profile
3 cv
. Proof of Funding
i) copy of latest published accounts and/or
i) statement of personal assets and liabilities (if no accounts available).

. Acquisition History

Benchmark International UK | Benchmark House | Folds Point | Bolton | Greater Manchester | BL12RZ | T: 0161 359 4400 | F: 0161 359 4401 | E: enquiries@benchmarkcorporate.com

B) Adviser (Accountant, Corporate Finance, Lawyer, Broker etc.) :

Q

o Signed by client
o Adviser details
. Client details (legal entity acquiring)

o Acquisition Profile

o cv

. Proof of Funding
i) latest published accounts (of holding company, if relevant) and/or
i) LInk to DueDil or similar

. Acquisition History
Private Equity :

o Signed NDA
o Acquisition Profile

Private Buyer Adviser

Private Equity

Signature

Print Name

Effective Date

For & On Behalf Of

Contact Telephone

Correspondence Email

Benchmark International is the trading name of Benchmark International Capital Partners Limited
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Acquisition Profile

All NDA’s / Acquisition profiles are forwarded to our clients for their approval.
We are unable to act on an incomplete document.

If you wish to attach your own acquisition profile, please tick this box, otherwise complete the form below Sector Please select the sector(s) you are interested in
Name of Potential Acquirer Agriculture Automotive
Building & Construction Care, Health & Medical
Company Name
- Catering & Leisure Distribution & Storage
Position
Education Engineering
Correspondence Address
Environmental Financial
Postcode
Food & Drink Hire
Contact Telephone Number
IT & Telecoms Land & Property
Correspondence Email ] ] i
Manufacturing & Industrial Media
If you are an adviser acting on behalf of the potential acquirer, please complete your details below: Motor, Transport & Marine Online/E-commerce & Mail Order
Name Oil, Gas & Mining Petrochemical, Pharmaceutical & Cosmetics
Company Name Print/Publishing, Advertising & Media Professional Services/Consultancy
Recruitment & Training Retail
Company Address
Renewables/Energy Security
Postcode
Waste & Recycling Wholesale

Contact Telephone Number

Miscellaneous, not specified or other
Correspondence Email

Benchmark International UK | Benchmark House | Folds Point | Bolton | Greater Manchester | BL12RZ | T: 0161 359 4400 | F: 0161 359 4401 | E: enquiries@benchmarkcorporate.com

Benchmark International is the trading name of Benchmark International Capital Partners Limited
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Acquisition Profile

All NDA’s / Acquisition profiles are forwarded to our clients for their approval.
We are unable to act on an incomplete document.

The Midlands England UK

Europe

Central England UK

International

Between 1 and 3 Years

Region Please select the regions(s) you are interested in Dubai China

UK England Revenue
Wales Cumbria & Lakes England UK Under 1m 1m-5m
Gtr London England UK Isle of Man UK 5m - 10m 10m - 25m
Isle of Wight UK N Ireland UK 25m - 50m 50m+
The Republic of Ireland North England UK EBITDA
NE England UK North Wales UK

Under 250k 250k - 500k
NW England UK Scotland UK

500k - 750k 750k - 1m
North Scotland UK Mid Scotland UK

Im-1.5m 1.5m - 2.5m
South Scotland UK South England UK

2.5m-5m 5m+
South Coast England UK SE England UK

Deal Structure

South Wales UK SW England UK

Full Sale Partial Sale
East England UK E Anglia England UK

Either
E Midlands England UK West England UK

, _ Timescale

West Midlands England UK Yorkshire England UK

ASAP Within 1 Year

Over 3 Years

Benchmark International UK | Benchmark House | Folds Point | Bolton | Greater Manchester | BL12RZ | T: 0161 359 4400 | F: 0161 359 4401 | E: enquiries@benchmarkcorporate.com

Benchmark International is the trading name of Benchmark International Capital Partners Limited
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Acquisition Profile

All NDA’s / Acquisition profiles are forwarded to our clients for their approval.
We are unable to act on an incomplete document.

No Defined Period Bank Private Funds
Involvement - Current Parent Company Other

None Full Time How did you receive news of this opportunity?

Part Time Email Mail
Involvement - Close Professional Advisor Online Network

None 05 IS Social Media Other

3-12 Months 1-3 Years What interests you particularly about this opportunity?

Ongoing Not Ascertained

Management Structure
Timing / Why Now?

Owner Managed Management Team Inc. Owner
Management Team Without Owner

Funding Please indicate if you have made any recent acquisitions

Funding in Place Funding Value

Source of Fundin
9 Please name your appointed professional advisor

Private Equity Venture Capital

Benchmark International UK | Benchmark House | Folds Point | Bolton | Greater Manchester | BL12RZ | T: 0161 359 4400 | F: 0161 359 4401 | E: enquiries@benchmarkcorporate.com

Benchmark International is the trading name of Benchmark International Capital Partners Limited
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Acquisition Profile

All NDA’s / Acquisition profiles are forwarded to our clients for their approval.
We are unable to act on an incomplete document.

Additional Information

Benchmark International UK | Benchmark House | Folds Point | Bolton | Greater Manchester | BL12RZ | T: 0161 359 4400 | F: 0161 359 4401 | E: enquiries@benchmarkcorporate.com

Benchmark International is the trading name of Benchmark International Capital Partners Limited
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